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NEW YORK CITY 
Waldorf-Astoria Hotel 


January 13 and 14 


S. MORRIS LIVINGSTON 
Department of Commerce 
GUY GREER 
Member, Board of Editors, Fortune Magazine 


HESE will be the first in a series to be sponsored 
by the Mortgage Bankers Association of Am- 
erica during the Winter and early Spring of 

1943. Other Clinic cities will be announced shortly. 

These Clinics will be geared to wartime mortgage 
activities in every possible way. Wartime activities 
come first, and by activities we refer broadly to those 
in which mortgage bankers can assist in the prosecu- 


NORTHERN NEW JERSEY ® PHILADELPHIA 


John C. Thompson, Newark, former president and 
organizer, Northern New Jersey MBA, and member 
of the MBA board of governors, will act as modera- 
tor and conduct the New York Clinic. 

W. A. Curtin, Hartford, MBA regional vice presi- 
dent for the Eastern states, will assist Mr. Thompson 
Elmer S. Carll, president, Phila- 


in arrangeme nts. 





Announcing 


the first two MBA Mortgage Clinics for 1943 


CHICAGO 
Drake Hotel 
February 26 and 27 


Among the distinguished guest speakers who will appear are 


MILES L. COLEAN 
Twentieth Century Fund 


RAYMOND T. CAHILL 
First Assistant FHA Commissioner 


JAMES A. McLAIN 
President, The Guardian Life 


tion of the war and those affecting mortgage banking 
and its part in the war and the post war era. 

Generally speaking, the form and character of the 
Clinic programs will be somewhat the same as those 
of last year except that the emphasis will be on the 
panel discussion type of meeting so successfully em- 
ployed at the October Ist session of the Chicago 
Conference. 


Cooperating sponsors with MBA in the New York Clinic will be our local chapters in 


* PITTSBURGH ° BALTIMORE 


delphia MBA; George H. Schmidt, president, Balti- 
more MBA; John H. Scott, president, Pittsburgh 
MBA; and George B. Underwood, president, North- 
ern New Jersey MBA, will be members of this 
group planning the New York Clinic. 

For further preliminary announcements about the 
New York Clinic, see the following pages. 
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) 
‘. . " . we intend to discuss the questions shown 
How Can Y ou Stay in the Mortgage in the tentative program and many 
- 7 _ 9 others related to them. 
Business During the War... ? The afternoon of the second day will 
be devoted to hearing a prominent guest 
ha speaker whose name we shall announce 
It’s one topic on Clinic program; ecathe. 
another is review of our post war The same points we have emphasized 
opportunities by well known men to our members in the past about the 
desirability of attending these Clinics 
HE two most important things net profit will be wiped out long before are doubly true today. The Clinics are 
member wants to know about an _ it will be possible to increase rents. Thus conceived as practical study courses 
MBA Clinic are what's on the here is a question calling for the most where you can exchange views on what 
program and who are the speakers? searching review now. others are doing and how they are 
On the opposite page of this issue will Now re-read Question 3. In Local doing it; where you can gauge the 
he found a partial list of those who will Chatter News (November 15, 1942) general trend of developments in the 
speak and what they will discuss; here we published some brief comments on mortgage business; in short, where you 
s a preliminary review of the general this subject and invited members to can find out what’s new. 
program, how it is being organized and write for a fuller statement. A disap- There has never been a time in your 
what we intend to accomplish. pointingly few did; we expected re- business when these things were so im- 
a a oe for many times that number. But portant to you as now. So plan to make 


morning and two afternoon. ‘The first 
three will be built around panel discus- 

similar to the one we had October 
Ist at the Chicago Conference. The 
entire first day is devoted to the general 
theme of How to Stay in the Mortgage 
Business During the War and 


wartime problems. 


sions, 


other 


This subject will mean reducing 
these two sessions to the most practical 
essentials—because that is what is up- 
permost in the minds of every mortgage 


lender today. Some of the subjects ire 
shown on the opposite page; here are a 
few more we may cover 

1. The costs incidental to the ac- 


quisition of new business in wartime. 


2. How is the mortgage business re- 
lated to the status of enemy aliens? 

3. The corporation or the partner- 
ship—which is best for mortgage firms 
under the new revenue law? 


These are just a few; the list will 
be long and comprehensive. MBA 
members may feel assured now that 


whatever it is that is important in the 


operation of their wartime mortgage 
vuthorita- 


rk Clinic 


fully ind 
Ne Ww y 


others to follow. 


} 1] 

pDusiness Will e 
V reviewed at the 
ind at the 


For x ample . let us look a little ( loser 


it the question on rent control which 
Mr. Taylor will discuss. Many think 
that rent control may last long after the 
end of the wai ind there can be no 
doubt that it isn’t going to end right 


ifter the last Jap has been accounted 


for. In many managed properties, the 


regardless of the apparent indifference 


this problem, some of our 
} 


Sud- 


it many to 


largest mortgage houses tell us the 


ject is of the greatest 


You may hear more en it in New York. 


importance. 
So much for the first day. The morn- 


ing session of the second day is being 
built around the general theme of The 


Post War Mortgage Business. Under it 








MAKE HOTEL AND RAIL 
RESERVATIONS NOW! 











Ar the New York Clinic—for the 
first time in our entire Clinic series 
Wwe are arranging an evening event 
which will make it possible for you to 


get even more from the two-day meet- 
ing than has been in the last. It 
i dinner at the Waldorf-Astoria 


on the evening of the first day to which 


true 


will be 


ill those attending the Clinic are in- 
Tickets will be at the 
‘he program will be 
announced soon. It will be in charge 
of the Northern New Jersey MBA. 

will be $10, 
The Hotel is 
mailing you a reservation card quoting 


> . 
Return it at "nce te 


vited. on sale 


registration desk. 


Clinic registration fee 
the same as in the past. 
insure the 
u desire. It won’t be 
that hotel 
transportation reservations must be made 
these days. (If you’ve 
been traveling know. ) 
Make your transportation arrangements 


prices. 
accommodations yt 
and 


necessary to emphasize 


well in advance 


re cently, you 


it least ten days in advance. 
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the New York Clinic. 
tally, dowt you have to make a trip to 
Vew York in 1943, probably to see an 
Wouldn’t the mid- 
dle of January be an excellent time to 
ao SOF 


And, inciden- 


institutional client¢ 


W. H. McNEAL, FORMER MBA 
VICE PRESIDENT, IS DEAD 


With sorrow the Association’s officers 
announce the death on December 9th 
of William Horton McNeal, vice presi- 
dent, Kansas City Title Insurance 
Company, MBA members. Mr. Me- 
Neal was vice president of MBA in the 
early twenties and later a member of 
the board of governors. He was chair- 
man of the committee that wrote and 
secured the adoption of our present code 
of ethics. This committee also included 
G. C. Bowie, Thomas F. Clark and 
Carroll Johnson. 

Mr. McNeal made an important con- 
tribution to MBA growth during the 
many years in which he was an active 
member. Born in Ohio in 1878, he 
moved to Oklahoma took a 
degree in Kansas City. Entering mort- 


and law 
gage banking, he became manager of 
the Oklahoma City office of the Dem- 
ing Investment 
Kansas, the founder of which was the 
late R. O. Deming—one of the or- 
ganizers of the Association- 
headed by R. O. Deming, Jr., a present 
member of the MBA board. Later Mr. 


McNeal was engaged in various posi- 


Company, Oswego, 


and is now 


(Continued on page 3, column 3) 
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TENTATIVE PROGRAM --NEW YORK CLINIC--SPEAKERS AND SUBJECTS 








Here is the tentative program for the 
New York Clinic: 
WEDNESDAY MORNING 
JANUARY 13 
General subject: How to Stay in th 
Mortgage Business During the War 


( 


1. What are the best ways and means 
of reducing accounting and process- 
ing costs tor new mortgages! 
Speaker: N. E. Wolfsohn, presi- 
dent, Eastern Mortgage Service 
Co., Philadelphia. 

Portfolio raiding and a review of 
FHA certificates. Speaker : 
Robert L. Irving, vice president, 
W. A. Clarke Mortgage Co., 
Philadelphia. 


3. Present-day policies regarding pre- 


~ 


, 
the 


payment privileges in existing and 
; and other servicing 
problems. Speaker: Frank H. 
Jackson, Travelers Insurance 
Company, Philadelphia. 


new mortgages 


4. The effect of rent control on the de- 
sirability of income property loans. 
Speaker: Harry A. Taylor, Frank 
H. Taylor & Sons, Inc., East 
Orange, N. J. 


WEDNESDAY AFTERNOON 
JANUARY 13 


General subject: Continuation of 
How to Stay in the Mortgage Business 
During the War 
1. Administering a mortgage business 

to successfully cope with the per- 
sonnel problems created by the war. 
Speaker: M. Mark Watkins, Peo- 
ples Bond and Mortgage Co., 
Philadelphia. 

2. Effect of the Soldiers’ and Sailors’ 
Civil Relief Act on existing mort- 
gages. Speaker: Arthur C. Cor- 
bin, New Jersey Mortgage and 
Title Company, Passaic. 

3. Operating a mortgage business to- 
day in the light of past experience. 
Speaker: John F. Mylod, The 
Mortgage Corporation of New 
Jersey, Newark. 


4. Function of commercial bankers in 
the temporary financing of the FHA 
housing program. Speaker : Milton 
T. MacDonald, The Trust Com- 
pany of New Jersey, Jersey 
City. 


THURSDAY MORNING 
JANUARY 14 
The Post 


General subject: 


Mortgage Business 


1. Potential construction volume after 
the war. Speaker: S. Morris Liv- 
ingston, Chief, National Eco- 
nomics Unit, Bureau of Foreign 
and Domestic Commerce, Wash- 
ington, D. C. 


— 


2. Plans for rebuilding and replanning 
our cities. Speaker: Miles L. Co- 
lean, Twentieth Century Fund, 
Washington, D. C. 


3. Probable lending policies of insur- 
ance companies. Speaker: James 
A. McLain, president, The 
Guardian Life Insurance Com- 
pany of America, New York. 

4. What is the outlook for FHA? 
Speaker: Raymond T. Cahill, As- 
sistant FHA Commissioner, 
Washington, D. C. 


War 


THURSDAY AFTERNOON 
JANUARY 14 


the Association 1s 


\t this 


privileged to present one of the most 


session 


distinguished figures in the publishing 
world, Guy Greer, member of the 
Board of Editors of Fortune mag- 
azine. The subject of his address will 
be “The Future of Urban Real Estate.” 


DEATH OF W. H. McNEAL 

(Continued from page 2) 
tions in the title business. He was one 
of the earliest general managers of the 
HOLC in Washington. At the time of 
his death he was in charge of the na- 
tional title department of his organiza- 
tion. 

At the time of the founding of the 
Legion of Mortgage Bankers, he be- 
came a member and was interested in 
the development and objectives of this 
affiliated group. 


THEY ARE BUSY PLANNING NEW YORK CLINIC 





JOHN C. THOMPSON 





WILLIAM A. CURTIN 


Mr. Thompson, Newark, MBA governor, and Mr. Curtin, Hartford, MBA 
regional vice president for the Eastern States, are in charge of arrangements for 
the New York Clinic January 13 and 14. Mr. Thompson will also act as modera- 
tor at the four sessions. Cooperating sponsors with MBA are the Northern New 
Jersey, Philadelphia, Pittsburgh and Baltimore Chapters. 


BUY WAR BONDS 








The Mortgage Banker @ January, 1943 





the One-Family 


House 


as a Going Mortgage 


4 
Appraising 
Appraising 
By A. E. 
NY discussion of appraising the 
one-family dwelling as a going 
y 


mortgage should begin, t seems 
to me, on the assumption that the small 
popular-priced one-family property is 


not to be considered because it offers no 
problem at this time. 

My observations here are limited to 
three types of properties: (1) The sub- 
urban property in the ten to thirty thou- 
sand class; (2) the luxury suburban 
property; and (3) the larger urban 
property, i.e. the attached row dwelling. 

Appraisal of these properties as going 
mortgages presents more problems than 


We have the in- 


income properties. 
definite values to the owner because 
of pride of ownership, sentiment, the 


natural hesitation to move to another 


home or community ull the things 


that tie a man to his home and make it 


more valuable to him than to anyone 
else. 
, 


Most men take pride 
debts. Some estates re cognize the sanc- 


in paying their 
tity of bonds. The ave rage owner of 
the one-family house is generally an 
different kind of 
owner of income property. 


entirely individual 


than the 

All these things affect the value of 
the mortgage, but the extent of this 
effect is not definite and the 
facts, reach de fi- 


ippraiser 
must first know the 
nite conclusions, and then apply every 


he can muster. 


ounce of judgement 

First, let us go through the steps of a 
conventional appraisal. This method ap- 
plies the three approaches, reproduction, 
income and comparative sales. We usu- 
ally pass through the reproduction pro- 
cess So quickly that we seem not to have 
used it at all. It seldom determines a 
value today. 

We also find it difficult to apply the 
income approach, because most all 
houses have been built to be occupied 
by the owners. Almost none are built 
to rent; ind when rented, the rent re- 
ceived is usually not a measure of value. 


Most owners are somewhat reluctant 


CRANE 


to rent, rent only when forced to, and 
are apt to reduce rents to desirable 
tenants. Houses for rent are usually 
houses abandoned by owners as homes, 
vacated because the owner’s new station 
in life makes the old home unsuitable 
to his needs. It is either too large or 
too small. These houses are for sale. 
The owners are not in the business of 


renting. 





We have published few articles 
that directly concerned New York 
City and the big metropolitan cen- 
ters of the East, but here is one 
reflecting a savings bank official’s 
observations. Mr. Crane’s views 
are centered squarely on New York 
and these centers but his general 
conclusions about the single family 
house have a definite meaning for 
every mortgage man. He thinks 
the “living trend” in New York is 
definitely toward the single-family 
house. He can’t “swallow subsi- 
dized housing” because it “fosters 
the class system.” Mr. Crane is 
with The Seamen’s Bank for Sav- 
ings in New York. 


, 











We are left with the comparative 
sales approach as the logical indication 
of value. But the biggest mistake of all 
will be made if the motive behind sales 
Sales at ridiculously 
justified 
from the seller’s standpoint. Just be- 


is not analyzed. 
low prices may be perfectly 


cause someone found a bargain is no 
reason for using the sale as a measure 
of value. Only when sales prices indi- 
cate the amount at which the buyer has 
an almost unlimited choice do sales 
prices indicate value. 

What determines the value of a one- 
family house? I consider the easily 
remembered factors of design, con- 
struction, amenities, community char- 
acter, social distinction, accessibility and 
cost. Value is influenced by appearance, 


BUY WAR BONDS 


good or bad building, livability and 
facilities, the proximity of all these 
things which contribute to graceful liv- 
ing, security, local government, the 
social aspect of the neighborhood, the 
proximity of all the things needed for 
easy and good living, the amount spent 
on the property and how much deprecia- 
tion has taken place. All these things 
iffect value; none of them determine it. 
In a bad market, all the factors cannot 
be put into any appraisal mill and result 
in a value which might be considered 
a price to be offered for the property. 

I use the comparative sales approach 
in this manner. Sales analyzed with due 
regard to time and circumstance, sifted 
down to those which I believe to be 
free and normal, and only considering 
those where we have an accurate knowl- 
edge of just what was sold. I mean 
sales where we can determine the num- 
ber of rooms, the character of finish, 
etc. In addition, similar properties be- 
ing offered for sale are considered and 
taking prices estimated. 

The property being appraised is com- 
pared directly, factor by factor, with 
each other property, assigning plus or 
minus amounts to each property as each 
factor indicates it to be different in 
value from the subject property. 

For example, the property under con- 
sideration has one acre of land. Sale A 
has two acres and the land is worth 
$3,000 an acre. Reduce sale A by 
$3,000 — and so on with each differ- 
ence. In the end we have as many dif- 
ferent values for the subject property 
as we have comparative properties, and 
we can arrive at a composite or average 
value. This completes the valuation 
without regard to ownership. 

We have assumed that our owner 
wishes to live in a particular neighbor- 
hood. We have not attempted to com- 
pare communities. The general, normal 
sales levels in different communities are 
rather reliable measures of community 
popularity or desirability, or both. 

Consider what establishes the sales 
prices in different communities. Com- 
characteristics 
Effective local 


government, reflected generally in tax 


munities may develop 


which influence value. 


rates, group activities, cultural, intel- 
lectual, aesthetic, spiritual values, cre- 
ated over a period of years, though in- 


._—— 
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capable of definite valuation, all have 
their effect on property values. The 
community where you and I will pay 
most to live is the one most socially 
desirable for our standard of living, 
where our friends are accessible, where 
exist all the facilities for gcood and 
easy living for ourselves and our fami- 
lies. We will pay all we can afford for 
these things. 

Too often we consider only first cost 
and forget the capital effect of taxes 
and transportation. Differences in these 
costs should be capitalized into differ- 
ences of value. And the higher income 
taxes go the less difference in value. 

Little I have said applies to the lux- 
ury suburban property. This type is so 
little in demand now that it sometimes 
appears almost hopeless. This is one 
type of mortgage where coverage is 
With 


large incomes becoming scarcer, taxes 


needed in establishing reserves. 


increasing, servant problems, etc., there 
seems to be a definite small maximum 
beyond which size only decreases value. 
This measure of decrease in value can 
sometimes be determined by estimating 
the cost of demolition and remodelling 
to make the property possible for the 
average owner. In some cases it is 
logical for the appraiser to assume com- 
plete demolition, leaving only land 
value. About a year ago my bank had 
an application for a loan on an estate 
near New York. The house, in good 
condition, cost about a quarter million. 
The garages, stables, pool and golf 
course were all assumed to have no 
value. A six-room gate lodge was given 
full reproduction value, less deprecia- 
tion. 

Zoning restrictions usually prohibit 
conversion of large suburban houses. 
But some demand for the larger prop- 
erties may occur due to the very re- 
trenchment in expenses of the wealthier. 

So few of the large urban houses are 
needed to supply the demand for one- 
family dwellings that conversion is the 
usual solution. It is possible to estimate 
the income after conversion, capitalize 
this income and deduct the cost of con- 
version. This gives a value which should 
be carefully checked against compara- 
tive sales, for sometimes value may be 
destroyed 
prices of similar properties may indicate 


by conversion. The sales 


that someone else is estimating a higher 


net return after conversion, or a lower 
conversion cost. 

Thought should be given to modern- 
izing some of the one-family houses 
ind retaining them as such. Built years 
ago, they have many obsolescent fea- 
tures. Some were stupidly designed and 
lack modern facilities. Some have 15- 
year pipe enclosed in 1000-year marble. 

The one-family urban house will be 
more popular five years from now than 
it is today. Readjustment of assessments 
will certainly benefit this type of prop- 
erty. The courts may eventually admit 








MORTGAGORS, WHO FAIL TO 
PAY INCOME TAX, HAZARDS 


American citizens will pay the high- 
est income taxes next year ever seen in 
this country. These new taxes may 
create problems for mortgagees which 
few could have foreseen only a short 
time ago. One of them which might 
become important and which seems to 
have escaped veneral notice concerns 
unpaid income taxes which become a 
lien against a property. 

\ case was called to the attention of 
President Mullenix in Washington in- 
volving the foreclosure of a mortgage 
on a home where the mortgagor has 
not paid his income tax. The internal 
revenue department thereby secured a 
lien junior to the mortgage but against 
the foreclosed property which entitles 
the government to a one-year period of 
redemption. This means that after a 
property is foreclosed and in the event 
that sale of the property is made prior 
to the expiration of the year, the gov- 
ernment has the right to exercise a re- 
demption and take over the property. 

This would result in an embarrassing 
situation because the payments made by 
the new purchaser would have to be 
refunded as well as damages in certain 
cases. 

“T can see a serious situation in the 
event that such a lien were not picked 
up in a title examination prior to mak- 
ing a new mortgage as the lien would 
then be senior to the mortgage,” Mul- 
lenix said. 

It would almost appear that you will 
not only have to pay your own income 
taxes but see to it that your mortgagors 


do likewise! 
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proper land values. The one-family 
house may become more desirable again 
than the large apartments, as high in- 
come taxes favor the owner as against 
the tenant. I don’t believe we are a 
nation of tenants. Cooperatives ap- 
pealed to New Yorkers because they 
smacked of home ownership. ‘They 
failed, not because the idea was un- 
sound, but because it was exploited by 
speculators and was badly timed. A 
different political complexion may re- 
vive optimism and confidence, taxes may 
be more equitably distributed and the 
so-called upper classes may again have 
money enough to spend more on shelter. 

Getting back to the going mortgage, 
we should not depress values to the level 
of distress sales. The responsibility of 
the owner, and the pride of home 
ownership still exist. Houses cost so 
much to build, depreciation and obso- 
lescence can usually be measured by 
the cost of repair and modernization. 
One approach might be five years 
from now if the war is over: the house 
is five years older, repair it, modernize 
it, carry it, make it compete with the 
new house, arrive at its value now, cal] 
it what you will, and assume the owner 
still wishes to live in it. Compare it 
with your mortgage - 
owner throw it overboard and take a 


-should the wise 


chance on a bond default? 

The approach to value, as related to 
the mortgage, begins with the normal 
appraisal methods, then applies judg- 
ment to arrive at an estimate of worth 
to the owner. Where will the owner 
default, where will he decide that his 
equity is not worth protecting 

Is the trend of living in New York 
towards or away from the one-family 
dwellings? 

I think it is definitely toward the 
one-family house. The tenement is a 
creature of poor transportation and 
starvation wages. The better multiple 
dwelling will become less popular as 
transportation facilities are improved. 

The American way of living is in a 
one-family house. I cannot swallow 
subsidized housing. It fosters the class 
system, creating a group who admit 
they are underprivileged and to whom 
the rest of us owe a better existence 
than they will maintain by their own 
efforts. 


(Continued page 7, column 1) 
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Where Is the Rush to Buy 


It isn’t very 


evident 


City Real Estate? 


yet, says 


this observer but there are some 


signs ahead that may indicate it 


m tw Lb 
4 t Kin I 

S \ ~) \ ] \ 

5 A ig ft t 
rr A tT 

f ¢ g s he- 

i l of. | ais t 


$ 1s 
\ X L Ss 
j ve Tr- 
} } 
S I it - 
, hy | 
tt A -K wn 
m 1928. Th 
g t mii- 
£25 \/ 
1 } | ul d 
ae 
7 t $700,- 
* houw t $15.- 
Most of them 
sed f ' 1 ] ye! 
t down 
< tn rt rh r Was 
t s SS S 12g 
is Vo d \ ] K d. 
ik t tr ) cf? h 
[1 d 
som yrospectS Sav, 


Cities t ther day a 
my attention to a cor- 
ought f something 
thousand d rs,” he 
1 by an insuran m- 
erty wW 1et rol nd 
t tota ivestment 


ly ask $25,000. My 
yo l d Wot d 4 

s yet, tangib vi- 
ito city r town Ir l 


State, such as might bde the case when 
‘things’ are preferred to ‘money’.” 
So relates Robert P. Crawford in the 
irrent Barron’s detailing his observa- 
tions on t utlook for city real estat 
( it wrote a similar piece on 
oom farm ids ) 
He seems to have mad rather ex- 
tens ur, talking real estate men, 
suran yMpany executives and mort- 
vag yankers. On f the results that 
npressed s—and w undoubtedly 
mpress most MBA members—is thx 
o t mount ot rea state peng 
wought with refug mone, Few of 
s outside New York ar ynscious of 
t but these transactions run into mil- 
is, he thinks 
They want to get their 
money into tangibles 
“They want their resources in tan- 
ribles. Usually these purchases are 
ypartment buildings or other properties 
vith a steady income. The ease with 
which some of these deals are consum- 
nated was ustrated when a New 


York insurance executive told me that 
ie had sold an important building in 
inothe larg city without the pur- 

1aser even taking the time to look at 
t. It involved several hundred thou- 


of buyer, one 
bushes fo 


ints. He is an out-and- 


ut speculator, who wants to play a 
vide margin with little or no risk. Real 
state, oddly nough, can today be 
bought on small margins. So this fel- 
ww looks cities over seeking a location 


occupied by a chain store or other per- 


, , rm 
nant with a long tease. Then, 


manent te 


strange as it may seem, he offers littl 
more down than he can be sure of get- 
ting out of the property in the next 


three years. If he expects a return of 


BUY WAR BONDS 


$10,000 a year, he might, for instance, 


pay down $30,000. If everything 
works out during the next three years, 
he is content to keep the place. Of 
course, if he gets a good offer, he may 


1 
sell it. 


But if he finds he has made a 


bad deal, he keeps what cash has been 
coming in, and throws the whole prop- 
You might think such ve 
mprobable, but there are today estates 
institutions that 


erty up. ntures 


ind want cash instead 
»f property. Dummy corporations keep 
from being caught in a deficiency 


judgment 


Liman 


even if such a thine were 


sougnt. 


Courts in some places require 


that defic iencies be prove d. 


what are the principal wartime 


And 
factors affecting city real estate? 
is Crawford 
mmediate 
all that it 
ails; second, overcrowding in 


You know them as well 
He lists six: F 
sation oft 


does. rst, ces- 


building and en- 
war pro- 
Our members in those 
communities well know what this is all 
ibout. Says Crawford: “Insurance com- 
panies report they 


duction centers. 


are selling properties 
in defense centers at good prices. A 
year ago they 


might have 


to take losses on the same properties.” 

Third, slackened for 
suburban property without good trans- 
in Crawford’s 
“Landlords are not profit- 
In 


should be 


thought they 


the demand 


portation. Fourth—and 
own words 
ing with the rent ceilings in vogue. 
fairness to the landlord, it 
said that in most cases he would be far 
from profiteering even at levels a third 
Many 


places have not been returning 5 per 


higher than he is_ receiving. 


cent net in years and years. The land- 
lord gains something in lively cities, in 


that he has fewer vacancies, however.”’ 


Fifth, business property which is now 
beginning to feel the unusual restric- 


tions on business activity as we have al- 
ways known it. Sixth, the matter of 
who 


boc ym. 


selling real estate to those are 
profiting most from the wartime 
He thinks we are going to feel this more 


and more as time goes on. 


(C ontinued next page ) 
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A. E. CRANE ARTICLE 
(Continued from page 5) 


Disregarding subsidized housing and 
its tenants, the trend will be from 
multi-family dwellings to one-family 
houses, to real light and air and a patch 
of grass. And it’s possible the light and 
ity will be 


ir in certain parts of the city 
constantly improved by demolition of 
multi-family dwellings which have out- 
7 , 

land and build- 


by the 


lived their usefulness 
ng—and have been acquired 
City for non-payment of taxes. 





RUSH TO CITY REAL ESTATE? 
(Continued from page 6) 
Crawford 
the fact is evident that the numerous 
holding 


jf 

winds up by saying that 

governmental restrictions are 
back customary 

wartime action. In the 

ous inflation later, those who have pur- 

chased the right properties with little 


real estate from the 


seri- 


event of 


down have a chance at generous profits. 
But over against this idea is the one of 
declining properties themselves. With- 
out inflation it begins to be evident that 
charge-offs for depreciation should be 
much larger than Look- 
ing far ahead, it has occurred to some 


In past years. 


of us that one day there may be as 
rapid casting aside of houses as of auto- 
mobiles in normal times. Does that 


seem a fanciful dream? Perhaps no. 
What other solution do you 


and apartments 


have for 


more houses than 


families?” 
Make your plans today to catch either 
the New York or Chicago Clinics. 


Holders of Title VI?’s in Default Can 


Begin Collecting Rents at Once 


Action can be taken provided no state 
law forbids it, says ruling by the FHA 
made at suggestion of our FHA committee 


MBA’s FHA Committee, which in- 
cludes A. D. Fraser, chairman, W. A. 
Clarke and Frederick S. Duhring, has 
reviewed the question of the form of 
FHA trusts 


with regard to the inclusion in them of 


mortgages and deeds of 
an assignment of rents and profits. It 
seems that the forms adopted by FHA 
assignment clause in 


contain the rent 


some states but not in others. 

Recently O. M. Walker, Walker & 
Dunlop, Inc., Washington, D.C., di- 
rected a letter to B. ... Bovard, ven- 
eral counsel of FHA, requesting per- 
m:ssion to include in the Title VI mort- 
gage forms being used in the District 
of Columbia the following clause: 

“Aso all rentals 


income, issues, and 


profi hat may accrue from said prem- 
ses OF any pal hereof, provided how- 
ver, hat o long a ne partic tT 
ie first par all no n default 
hereunder, the said pa »f the first 
part shall be entitled to collect and re- 
ceive the rents, income, issues and profits 


) 


»f the said premises”. 


In response to that request Mr. Bo- 
vard advised him in that 
FHA would offer no objection to the 
insertion of the clause, provided that 
District of Columbia 


substance 


the laws of the 
permit the mortgagee to collect the 
rents, income, issues and profits under 
the circumstances as outlined. 


The Association’s FHA Committee 
considered that this matter might be a 
question of interest to members in 


states where such a clause is not being 
used in FHA mortgages and deeds of 
trust. [he Committee referred the 
matter to Miller B. Pennell, MBA 
general counsel, requesting him to com- 
with Bovard and obtain, if 
possible, a letter authorizing the use 
of some such clause in all FHA mort- 


municate 


gages and deeds of trust. 

As a result, Pennell has received this 
letter which Mr. Bovard has authorized 
our members. It 


us to forward to 


BUY WAR BONDS 


reads as follows: 
Octobe1 31, 


insertion of a 


“YJ have your inquiry of 
1942 with respect to the 
clause in approved FHA mortgage forms 
providing for the assignment of rents, 
event of default 


income, etc., in the 


under the mortgage. 


‘An examination of the printed mort- 


age forms approved and distributed by 





gag 
this office for use in connection with 
loans insured under Sections 203 and 
603 of the Act, discloses that such a 


clause now appears in some form in the 
mortgage instruments used in more than 


one half of the states. If a mortgage 


form prepared for use in a particular 
1 clause and 


one by 


state does not contain such 


the mortgagee desires to insert 
way of a rider we would have no objec- 
regardless 


tion whatever of whether the 


mortgage was prepared for use under 
Section 203 603, or 
Class 3 of Title I. sake of uni- 
formity, however, we would require that 


or Section under 


For the 


the exact wording of the proposed in- 


} 


sertion be submitted to and approved by 


this office, and we would, of course, as- 


sume no responsibility for the enforce- 


ability or legal effect of such a clause 


under the statutes or decisions of the 


} 
j 


particular state, 


“ q Y 1 ¢ + . + 
If you feel that approved mortgagees, 


who are members of your association, 


are in doubt as to our attitude with re- 


pect to this matter, I assure you that we 


| 1: 
would have no objection whatever to 


vour forwarding to them a copy of this 


letter or advising them with espec 
thereto.” 
MBA’s FHA Committee recom- 


mends to those members in states where 
the rent assignment clause is not in- 
cluded in their FHA 


they consider that the insertion of such 


forms, and if 


advantageous, they 
that the 
contravention of the 


would be 
first 
would not be in 
laws of their state; and if not, that they 
should then take up with their 
FHA the matter of having adopted a 
uniform clause for use in their par- 


a clause 
should ascertain same 
local 


ticular state. 
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President’s Report to the Membership 


_ December, nearly all MBA members have been busy on the Victory Bond 
Drive, with the War Bond Committee headed by Guy T. O. Hollyday doing 


yeoman service. 


When your current President was inducted into office in October, he requested the 
membership to buy war bonds to the extent of not less than One Billion Dollars dur- 
ing the current fiscal year, with the hope that the figure might reach from Five to 
Six Billion. Reports reaching my office to date indicate that the MBA membership 
has already passed the One Billion Dollar mark! As usual, our members are to be con- 


gratulated for having met this war requirement so admirably. 


On December Ist, gasoline rationing became effective throughout the nation, and 
some questions have been raised regarding inequitable rationing as between govern- 
ment employees and mortgage bankers who do the same type of work. The Executive 
Committee was consulted as to whether the Association should pursue this matter in 
Washington. The Committee voted half and half; and after consulting eastern mem- 
bers, it was decided a better policy to allow the matter to rest for the present, partly 
to enable local rationing boards to catch up on adjustments and partly because there is 
to be a complete re-study of gasoline rationing in Washington. It does not seem the 


logical time to take any action in the near future. 


During the past month considerable study has been given by the FHA Commit- 
tee, under the Chairmanship of Past President Fraser, regarding the use of the FHA 
Certificate and the raiding of FHA loans. Chairman Fraser finally reported that no 
formal action be taken at this time because in most cities local mortgage men had 
worked the matter out satisfactorily. I will appreciate comments from members gen- 


erally on the subject. 


The Clinic Committee, headed by Chairman John C. Thompson of Newark, New 
Jersey, has completed plans for the first clinic to be held in New York City at the 
Waldorf-Astoria Hotel on January 13th and 14th, to cover generally a discussion of 
wartime operation of the mortgage business and post war mortgage business. The as- 
sured talent on this clinic bespeaks a most successful and instructive two days. 


CM ifttenoZ 


BUY WAR BONDS 























